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With an experienced showcase of presenters hailing from a wide 
range of different alternative finance providers and supporting 
companies – the AltFi Global Summit looked to dig much deeper. 
The audience – comprised largely of senior representatives from 
a broad spectrum of banks, hedge funds, family offices, asset 
managers, wealth management groups, VCs and PEs – were hungry 
for granularity. The core issues that were addressed at the event 
included:

• How peer-to-peer lending and other forms of alternative finance 
are evolving into an increasingly mainstream asset class.

• As the two most sophisticated peer-to-peer markets, what 
lessons can the UK and US industries learn from one another?

• What is the new, new thing? Where does the alternative finance 
world develop from here?

The event was fantastically well attended and it was truly 
fascinating to observe the coming together of major platforms 
from across the globe.

RON SUBER
The Necessary Nine for 
the Global Success 
of the Marketplace 
Lending Industry

KEYNOTE

THE US CONSUMER OPPORTUNITY

            Ron Suber, Michael Solomon, Oren 
Bass, Gregg Schoenberg, Peter Renton
• The size of the “pie” was a talking point from the off – 

and it was universally agreed that at the moment the 
pie is big enough for everyone. In other words, fellow 
peer-to-peer platforms are the least of the US consumer 
lenders’ concerns at the moment. 

• Credit processes were a real talking point. Gregg 
Schoenberg suggested that the sweet spot for Peerform 
in terms of a FICO score lies somewhere between 600 
and 640. Oren Bass explained that his platform is looking 
beyond FICO scores because Pave typically lends to 
students with limited credit histories. 

• Peter Renton of LendAcademy pointed to guaranteed/
insured returns and a fully functional secondary market 
as the next big things to look out for

PANEL

MATT BURTON
The Big Opportunity:

An Alternative 
Perspective 

KEYNOTE



ALBERT PERIU
Funding US
Businesses 

KEYNOTE

FUNDING US BUSINESSES

            Albert Periu, Gary Chodes, 
Sam Graziano, Jeffrey Rogers, Krista Morgan, 
Tabitha Creighton
• Where did the opportunity for peer-to-business lenders 

come from in the States? Our panelists were more or 
less in agreement that the decline of the community 
banks since 2009 has led to the rise of various SME-
facing platforms.

• Again credit practices were at the forefront of discussion. 
Albert Periu of Funding Circle advocated the benefits of 
personal contact time with prospective borrowers. P2BI 
is more reliant on technology – with real time access to 
borrower’s accounting information. InvestNextDoor pays 
especially close attention to cash flows. LiftForward take 
a more traditional approach to credit modeling, and yet 
is able to provide access to capital in under 48 hours. 
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GARY CHODES
Funding US
Businesses

KEYNOTE

CORMAC LEECH
Institutional Investment 

Opportunity 
KEYNOTE

INSTITUTIONAL INVESTMENT OPPORTUNITY

            Cormac Leech, Geoff Miller, 
Simon Champ, Graham Wellesley, Andrew Whelan, 
Peter Sterling
• With a mixture of funds, investment trusts, investment 

banks and platforms – one of the most frequently visited 
talking points was deployment. Simon of Eaglewood 
Europe suggested that his vehicle is on track to deploy 
£200m (raised through a recent IPO) over the target time 
of 9 months. Deployment has been accelerated about 
six-fold in recent weeks by working closely with some of 
the UK’s top platforms to fine-tune the process. Geoff 
Miller suggested that deployment has been gradual for 
GLI Finance due to modest originations levels – but also 
stated that these are growing rapidly. 

• Returns were of course a key issue – with the range on 
offer from the various vehicles and platforms starting 
at about 5.5% with Wellesley & Co. and stretching into 
the low teens. The slightly lower return on Wellesley is a 
product of the platform placing investor security at the 
heart of its process by retaining 5% proprietary interest 
in all loans, always taking the first loss and having a 
provision fund. 

• The other platform on the panel – Sancus – in fact lends 
to the high net worth individual behind a given business, 
not to the business itself. 

• Finally, there was much discussion around whether or 
not hedge funds and the like are truly capable of working 
platforms for a higher return. Cormac from Liberum and 
Peter from Overland Advisors shared the belief that this 
is possible by cleverly selecting different risk branches, 
different asset types, and so on – Andrew was more 
skeptical.

PANEL

ACCESSING P2P THROUGH PLATFORMS

            Zac Prince, Ramit Arora, Bill Phelan, 
James Wu
• Should institutions trust the underwriting processes 

of the platforms or try to conduct their own analysis? 
Zac from Orchard said that it all depends on the 
platform. Some will have substantial track records and 
transparency and in such a scenario there’s no reason 
that institutions shouldn’t attempt analysis of their own. 
The difficulty comes when trying to dig deeper with 
earlier-stage operators.

PANEL



• One question that was asked of all panelists: how 
can institutions generate alpha? Answers were wide 
ranging. Bill from PayNet pointed out that there 
are many apsects that can factor into institutional 
investment decisions. Geography – for example. Bill 
revealed that small business loans performed far worse 
in Atlanta than in Minneapolis last year. James from 
MonJa confirmed the importance of geocodes. Bill also 
pointed to sector differentiation: small business loans 
to farming producers had about a 3% default rate last 
year, whereas such loans in the printing industry carried 
a default rate in the low teens. Ramit spoke about the 
BizAnalyzer tool which Biz2Credit has developed – 
factoring in all of these factors to produce a score for 
institutions to survey and compare. This tool even takes 
weather into consideration – after a particularly harsh 
winter last year caused some sectors to underperform.

• Each panelist was asked where the sweet spot is for 
generating alpha:

• Zac: Asset-backed small business platforms in the 
construction space and real estate lending.

• Bill: Smaller loan categories as banks continue to 
move further and further up the loan spectrum. 

• Ramit: Prime and near-prime business loans. 

• James: $250k-$500k business loans. 

THE CHANGING REGULATORY BACKDROP

            Brian Korn, Claudia Callaway, Doug 
Ellenoff, Georgia Quinn
• Some fascinating points came out of the regulatory 

panel – none more so than this simple question: who 
is the US regulator? In the UK the FCA watches over the 
entirety of the alternative finance space. Not so in the US 
– where, as Brian Korn of Pepper Hamilton pointed out, 
there are many different regulators, not just the SEC. 
Georgia Quinn of Seyfarth Shaw also touched on the 
tensions that exist between federal and state regulators. 

• The approach of the regulatory bodies was also called 
into question. Doug Ellenoff suggested that the SEC 
is “chilling” the market by investigating platforms in a 
heavy-handed manner.

• The subject of securitization in the small business loans 
space was touched on – with many panelists citing it as 
nigh inevitable. But Claudia Callaway of Katten Munchin 
offered a word of caution, saying that the utmost care 
needs to be taken when securitizing such assets, and 
that attention to detail is paramount. 

• Georgia Quinn also suggested that whilst many clamour 
for a secondary market – the current regulatory regime 
makes it extremely difficult for such an exchange to 
exist. 

PANEL

DATA AND RESEARCH ON THE GLOBAL 
AND US MARKET

            David Snitkoff, Rupert Taylor, 
Richard Swart, Alex Kriger
• Richard Swart shared his unique insights into the Asian 

market, including:

• P2P volumes in China for the month of September 
stood at $3.87bn. 

• Returns in the Chinese space are around 12%, but 
between 1% and 2% of platforms collapse every 
month. 

• Equity crowdfunding could be the most exciting 
innovation in Islamic finance in 600 years. 

• Alex Kriger of CF4ALL believes that the big data 
opportunity lies in analyzing the way that investors and 
fundraisers interact with particular platforms – in other 
words, behavioral data. 

• Rupert Taylor of AltFi Data pointed to the fragmented 
nature of the European market as a point of difficulty 
when trying to produce a returns index – but suggested 
that the product would be up and running by the year’s 
end.

• Orchard launched its returns Index about 6 months ago, 
and it’s yielding around 10% with very stable returns. 

PANEL

INVESTING IN PLATFORMS 
THE VC EXPERIENCE

            Geoff Miller, Etienne Boillot
• Geoff Miller is the man behind GLI Finance – one of 

the foremost institutional platform backers within the 
alternative finance space.  Geoff has invested in 17 
platforms. For Geoff, the major VC opportunity lies in 
European and the US platforms – as his investments 
would suggest. However, he also pointed to the 
opportunity to invest in technology providers that link 
traditional finance companies to platforms. 

• Etienne hails from Shepherd Capital – a French family 
office with a significant interest in the alternative finance 
space. Etienne sees little opportunity in the European 
space at the moment with valuations appearing slightly 
stretched. The most likely area of growth over the next 
12 months is Southern Europe – particularly Spain and 
Italy.

PANEL



GILES ANDREWS
The European 
Experience:
The UK Takes the Lead

KEYNOTE

THE EUROPEAN EXPERIENCE: 
THE UK TAKES THE LEAD

            Giles Andrews, Rhydian Lewis, 
Charles Egly, Jens Glaso
• The split of retail and institutional money on the various 

platforms was a talking point. For Zopa, Giles Andrews 
suggested that 90% of the volume is retail derived. On 
the flip side of the coin, Charles Egly of Pret d’Union 
revealed that 60% of his platform’s volume is funded by 
institutions. He attributes this weighting partially due 
to a fierce competition from the banks. Charles also 
commented on what sees as a reticence amongst the 
French to borrow money. 

• Rhydian Lewis of RateSetter suggested that he sees 
RateSetter as a vehicle for achieving “the real interest 
rate” – both for borrowers and lenders. This chimes 
nicely with the suggestion, which has been aired before, 
that P2P lending represents a return to the real value of 
money. 

• Jens Glaso is the CEO of Trustbuddy – a Swedish peer-
to-peer payday lending outfit – for which the average 
duration of loans is about 3.2 months. In an unusual 
twist, a part of Trustbuddy’s credit scoring model 
is to analyze a prospective borrower’s social media 
information. 

PANEL

CHRISTIAN FAES
Financing Property 
Transactions Through 
Peer to Peer

KEYNOTE

FINANCING PROPERTY TRANSACTIONS 
THROUGH PEER TO PEER

            Jilliene Helman, Stuart Law, 
Christian Faes, Jason Fritton
• LendInvest is the world’s biggest buy-to-let mortgage 

provider in the P2P space. Many of our panelists see 
mortgages as perhaps the greatest opportunity. Jilliene 
Helman from Realty Mogul pointed to commercial 
mortgages as the next evolution of the space, while 
Stuart Law announced that Assetz will also launch a buy-
to-let mortgage product. 

• Jason Fritton opined that investors prefer the P2P route – 
as opposed to investing in say REITs – because the story 
is more compelling. 

• LendInvest typically reap a yield of 9 to 11%. For Assetz 
it’s similar – approximately 10%. Assetz typically lends 
at 70% LTV. The sweet spot for LendInvest is more like 
60-65%. 

PANEL

ILYA KONDRASHOV
Invoice Funding 
& Factoring

KEYNOTE

EDWIN HAGAN EMMIN
Trade Finance as the 

Next Frontier for 
Peer to Peer Investors

KEYNOTE



WORKING CAPITAL DISCUSSION

            Ilya Kondrashov, William Tebbit, 
Michael Finkelstein, Edwin Hagan Emmin
• Ilya represented MarketInvoice – and expounded upon 

the benefits of targeting blue chip buyers, given that 
most of the fraud in invoice funding occurs in SME to 
SME financing. 

• Edwin – from Aztec Exchange – suggested that the key 
to his business is all about customer relationships, and 
taking “ownership of the last mile of the supply chain”. 
He achieves a 10 to 15% yield for what he believes to be 
highly scalable products.

• Michael comes from a more nascent invoice finance 
provider called The Credit Junction. Michael stressed 
the importance of understanding the supply chain of a 
company from start to finish – only then can value be 
added through financial innovation. 

• William is from a more traditional trade finance 
operation named Trade Finance Partners. The business 
physically buys the goods and then delivers them on 
behalf of the seller – achieving 25% yields or more in the 
process. 

PANEL

NINO FANLO
The Science of 
Securitization 

KEYNOTE

THE SCIENCE OF SECURITIZATION

            Nino Fanlo, Cedric Teissier, 
Larry Chiavaro
• SoFi completed a $270m securitization earlier this year, 

and we had Nino join the panel. He explained that the 
platform boasts a 3.5% cost of capital – achieved by 
producing a premium product, with a premium brand, 
for premium borrowers. It is these borrowers to whom 
the underlying loans that make up the platform’s various 
securitizations have been made. 

PANEL

• Larry from 1st Associates is of the belief that the first 2 
rated P2P securitizations will be launched this month – 
and indeed a recent FT report seemed to confirm it. 

• Cedric’s platform is Finexkap – a French receivables 
funder that will only allow investors to put money to 
work on the platform via securitized bundles of invoices. 
Cedric sees securitizations as the only sensible method 
of accessing large amounts of cost effective capital. 

RHYDIAN LEWIS
2020: Why Lending Will 
Migrate to Marketplaces

KEYNOTE

JAY ABRAHAM
The Entrepreneur

Mindset
KEYNOTE

THE NEXT GENERATION OF PLATFORMS
 – NEW IDEAS

            David Halabu, David Haber, Graham 
Smith, David Benway, Ron Ben-Chaim
• So what are the new, new opportunities? The first was 

lending to SMEs – which was identified as a huge growth 
area by both Ron of Solvesting (P2P lending to emerging 
markets) and David Haber of Bond Street. 

• Graham is the CEO of Open Energy Group – which is 
facilitating high quality loans to US solar projects that 
enable returns to be linked to the credit quality of the 
plant customer. His platform is providing a “blue chip 
risk”, for 7-8% yields.

• For David Halabu of Yield Crowd, the real opportunity 
actually lies in lending to other lenders – which for him 
offers a more attractive risk/reward proposition.

• David Benway – Founder of Verinvest – spoke about the 
growth in demand for a service that can electronically 
sign off investors as accredited, thus enabling them to 
invest in a range of P2P and crowdfunding sites. 

PANEL



The All Day event will be targeted at senior industry 
leaders, as well as investors looking to explore this 
new asset class. Amongst the topics under discussion, 
we’ll focus on how five key building blocks will be put 
in place which help to accelerate growth in 2015 and 
beyond :

1. The emergence of tax wrappers such as ISAs and 
SIPPs dedicated to the Alternative Finance space 
: how will these be structured and marketed and 
how the platforms will need to aggressively build 
their marketing brands

2. Building a political consensus around alternative 
funding for business: with the General Election 
just around the corner we’ll explore with all the 
major national parties how they intend to help 

the sector expand and mature. We’re hoping to 
feature an exclusive-to-the-industry panel of key 
party and government figures outlining next steps 
in regulatory reform

3. Facilitating institutional access : using technology 
and new services & products to enable 
institutional money to flood into the space

4. Crowdfunding 2.0 : how the growth of mini 
bonds, new share classes, secondary markets 
and fund based provision will massively boost 
crowdfunding equity in the UK

5. Last but by no means least The Information 
Revolution : how to measure investment and 
business critical data and explain it to a wider 
audience, with a particular focus on enabling 
investors to understand risk

THANKS FOR READING
It was a full day and we all learnt a lot. If you would like to see more about the event 
visit www.altfi.com/events where you will find videos of the keynotes and panels as 

well as information on our upcoming events.

At AltFi.com we believe that 2015 will prove to be a crucial year for the alternative finance space – and the 
AltFi Europe Summit will explore in detail what change is needed and how the key platforms need to react in 
order to accelerate growth in the next 24 months.

The AltFi Europe Summit 2015 will explore these and many more issues on March 10th. 
If you want to come why not book NOW for our super early bird tickets.

Visit www.altfi.com/events

ALTFI EUROPE SUMMIT

PUTTING THE BUILDING BLOCKS
IN PLACE FOR RAPID GROWTH

TUESDAY // MARCH 10TH 2015 // VINOPOLIS, SOUTH BANK, LONDON 

And Thank You to Our Event Sponsors


